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PRESIDENT’S REPORT

It is my pleasure to address you as the 2019 
Michigan Realtors® President. I am humbled to 
have been chosen to represent you and excited 
for what is in store for the organization, our 
industry and for each of us in the coming year.

Whether you are a new member, emerging 
leader or a long-standing pillar of this organization, 
each and every one of you plays a critical, key part 
within our profession and Michigan Realtors®. 

Multiple opportunities for networking and development 
are in the works for 2019, and I encourage you to take 
in as many of them as you possibly can. These events 
will not only help you stay current, but can prove to 
be a concrete source of inspiration on many levels for 
both new Realtors® and seasoned professionals alike.

As you consider your goals and aspirations for the 
coming year, do yourself a favor and register now for 
Achieve. Attending the Michigan Realtors® premier 
leadership event is the perfect way to root yourself 
with a growth mindset for 2019. Achieve is an 
incredible opportunity to network with some of the 
biggest influencers while taking in the new trends in 
our industry, legislative developments and leadership. 
Open your mind to meeting colleagues, building 
relationships, and laying the foundation for success.

ACHIEVE
ENGAGING REALTORS® - BUILDING LEADERS

January 31, 2019 - February 1, 2019
JW Marriott, Grand Rapids

And while you are at Achieve, be sure to participate 
in two very special events as we will honor some 
very important members of our organization.
•	 RPAC Recognition Lunch	

Join in the celebration of the the 2018 Local 
Association RPAC Achievement Award 
winners and all Michigan RPAC investors.

•	 President’s Reception	
Be my guest and attend the installation 
of the 2019 President-Elect, Treasurer, 
and newly-elected Directors. 

Be sure to watch for other Michigan Realtors® 
special events and announcements throughout 
the year on our website, in this publication and 
on social media. Also, follow us on Facebook 
and Twitter so you don’t miss a thing!

I come to you with over 20 years of experience as a 
Realtor®, having served for many of those years in various 
roles on task forces, boards and committees. To maximize 
my time in this office, I am committed to amplifying your 
voice in our industry and our state and I am committed to 
supporting a strategic vision as we move forward together. 

As your President, I also encourage you to take the 
time to stay on top of industry trends. Discover a new 
tech tool that will help your business and your life, then 
share it with other Michigan Realtors® to help them 
become the very best they can be. Reach out to your 
professional network in the coming months to develop 

relationships and to pick up real life tricks 
and tools for improving your pipeline, 
your skills, your efficiency, your progress. 
Take advantage of every opportunity 
around you and make each one count.

In the coming weeks, I look forward 
to settling into my new role and being 
empowered by those around me - including 

each of you - and to growing this organization 
(and ourselves) without limits. Here’s to a healthy, 
happy, and very prosperous 2019 for us all.  

I am humbled to have been chosen  
to represent you and excited for what  

is instore for the organization…
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Before you begin reading, let us consider this article as 
part one of two. It will have plenty of information on 
the bills currently moving through the legislature, but it 
will lack ultimate resolution for all of these issues. Bad 
for you because it will read as a cliffhanger, good for 
me because it gives me an immediate topic for my next 
Capitol Report without any agonizing brainstorms.

The holiday season is upon us, and so is the lame duck 
legislature. As I mentioned in my last Capitol report, lame 
duck is the name given to the period of time between the 
election of a new legislature and the end of the current 
legislative session. This year’s lame duck will be different 
from the last because 2019 will see divided Government 
in Michigan, with the Republicans maintaining control 
in the House and Senate, and the Democrats taking 
the Governorship for the first time in 8 years.  

At the time of writing, lame duck week one of 
four is in the books; week two is about to begin.  The 
legislature is scheduled for three session days per week 
right up until December 20th. If week one is any in-
dication of how the rest of the weeks will go, the word 
“crazy-busy” sums it up. Michigan Realtors® staff is 
working around the clock in Lansing to make sure 
that our bills that are moving find a satisfying conclu-
sion, and those bills that we oppose stall out in the 
process-or find changes to make them acceptable.

Below you will find a compiled list of everything 
that we are keeping our eye on at this time, with a 
brief synopsis of where it is in the legislative process.

First-time Homebuyer Savings
Accounts (SB 511-512)
These bills provide tax incentives for saving-up for 
a down payment on a first-time home purchase in 
Michigan. Not only do they serve as a great talent 
retention tool for our young men and women graduating 
from great Michigan colleges and universities, they 
also build equity and wealth in that first home.

These bills passed the Michigan House and Senate 
overwhelmingly and are currently on Governor 
Snyder’s desk for his review and hopefully signature.

Statewide Septic Code (HB 5752-5753)
This bipartisan package creates a statewide septic code to 
provide uniformity in the process of inspecting, a uniform 
definition of failure, prevents local government from 
stopping a closing, and provides for statewide approval 
of alternative septic technologies. This bill has been 20 
years in the making and is just gaining legs with a series 
of workgroup meetings and a second committee hearing 
in the House this week. If the momentum holds, this bill 
may be flushed through the process and law by next year.

Preemption of Local Tree 
Ordinances (SB 1188-1194)
These bills were introduced once lame duck started.  
Essentially these bills prevent local governments from 
enacting tree ordinances on industrial, commercial, and 
agricultural property, except for certain defined “heritage 
trees.” This would include eliminating the requirement to 
pay tree replacement fees for smaller trees and vegetation. 
The Michigan Realtors® Public Policy Committee 
support for these bills is pure private property rights.

This legislation was fast tracked through the Senate last 
week and is currently in the House Local Government 
Committee. While we do support the current versions 

of the bills, you may notice that the 
list of exempt property types does not 
include residential at the time. We are 
working closely with the bill sponsor 
and the committee chair to see if there 
is an ability to amend the bill to include 
residential property as well. My prediction 

Lame Ducks and Loose Ends
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This year’s lame duck will be  
different from the last because 
2019 will see divided 
Government in Michigan…
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is that the legislature should be able to chop this issue 
down for delivery to the Governor before December 20th.

Commercial Transfer Fee (Concept)
I covered this in my last Capitol Report. At the time, 
a new commercial real estate transfer fee was being 
eyed as a potential revenue source to fund the cleanup 
of orphaned contaminated property. Since my last 
writing, it appears that Michigan Realtors® was able 
to pollute the waters on this idea before any legislative 
action. We will remain vigilant to any other potential 
funding mechanisms that come up in lame duck.

Flow-through Entity Taxation (SB 1170)
Under the U.S. Tax Cut and Jobs Act, a $10,000 cap 
was placed on the deduction for State and Local Taxes 
(SALT). This cap directly impacted those Michigan 
businesses organized as flow-through S Corporations, 
L.L.C.s, and partnerships, by limiting their SALT 
deductibility, whereas C Corporations did not lose that 
deduction under the federal tax cut package. This bill 
would give businesses the option of utilizing the proposed 
Michigan flow-through tax to take advantage of the 
full deductibility of SALT, just like C Corporations.

This bill looks to have bipartisan support coming 
out of the Senate, so when the final audit is done 
on Lame Duck, there is a good chance that this 
will now be an option for pass-through entities.

Premises Liability Law Codification (SB 1071)
This bill seeks to codify decades of case law concerning 
the liability of possessors of real property for injuries 
sustained by individuals who have the possessor's 
permission to be on the property. As is often the case 
when trying to craft legislation to reflect over 30 years of 
case law on a subject, this bill presented some unintended 
consequences for our industry. We were concerned 
that, without express language, real estate agents could 
be considered “possessors” for the purposes of liability. 
We were able to expressly exempt real estate licensees 
from the scope of liability through an amendment.

There is vocal opposition to this legislation from 
attorneys and the insurance industry so there is a 
possibility that the bill slips during the process. 

Preemption of Local Occupational Licensure (HB 
5955-5965) 
Michigan Realtors® is supportive of this bill package. 
Where an occupation is already regulated on a statewide 
basis, there is no need for duplicative licensing measures 
by local government. This would eliminate the possibility 
of duplicative licensing between the state and local 
government. In the end, I expect that the legislature 
will pull local governments license on this one.

Marketable Title (SB 671)
Many areas of the state find land development blocked 
by ancient restrictions on the use of the property. 
These ancient restrictions often conflict with current 
zoning ordinances and frustrate their intent. The 
technical change proposed in this legislation is a simple 
fix that would carry out the original intent of the 
legislature by further “simplifying and facilitating land 
transactions” and by providing certainty to land titles.

The bill has been the subject of a workgroup 
and is scheduled for a hearing in the House so it is 
anticipated that it will be unencumbered through 
the remainder of the legislative process. 

Cyber-Security (HB 6405)
While these bills seek to establish a workable statewide 
framework to report and quickly address cyber-crime, we 
remain concerned with the unintended consequences and 
the imposition of new burdens on businesses. We continue 
to work with the sponsor of this legislation to avoid any 
unintended consequences. A large business coalition has 
come out in opposition to the bill so the chance at easy 
passage at this point in lame duck might get hacked. 

As a reminder, we are still in week two of four 
of lame duck, right now these are the issues that 
Michigan Realtors® is monitoring closely. Stay tuned 
to the next edition of the Capitol Report to find out 
the fate of each piece of legislation. Please follow 
along with breaking news through our social media 
and E-news publications.  Additionally, be the first to 
receive Call for Action alerts on your mobile phone 
by texting the word “REALTOR” to 30644. 



Appraisers Relying on Other Sources 
for Subject Property-Related Data

A critical component in every appraisal is iden-
tifying the subject property’s relevant charac-
teristics, given the appraisal assignment’s

•	 Type and def inition of value (e.g., true cash value, 
market value, fair market value, insurable value) and 

•	 Intended use of the appraisal (e.g., prop-
erty tax, collateral for f inancial institution 
use, non-cash charitable donation).

The subject property’s relevant characteristics include 
legal, economic and physical characteristics. Legal and 
economic characteristics are often gathered from own-
ers, other professionals and documents such as zoning 
ordinances, city planners, leases and the like. Generally 
the most reliable way to gather information and develop 
opinions about the subject property relating to its physi-
cal characteristics is to physically inspect the property.  

Appraisers Have a Unique Inspection Perspective
Inspecting a subject property by an appraiser is not 
the same as a home inspector. Appraisers are not 
inspecting a property to ascertain whether or not they 
are built to code, or if the electrical wiring is done to 
certain standards. Appraisers are experts in recognizing 
and identifying various building features, designs and 
physical characteristics. Appraisers identify these vari-
ous building components in order to develop opinions 
of how they are being recognized in the marketplace 
between buyers and sellers. They do this in order to 
determine how these building components contribute 
overall to the property's marketability and ultimately 
its value.  Home inspectors are mechanical and struc-
tural experts while appraisers are valuation experts. 

There are times in appraisal assignments when ap-
praisers have relied on home inspection reports and 
associated cost to cure estimates as part of their appraisal 
process in order to develop their appraisals. But in these 
situations, they assume the home inspection reports are 
correct as relating to the reported deficiencies. They don’t 
second guess or analyze the home inspection reports. 
The appraiser’s inspection of the property, interior 
and exterior, is not the same as a home inspector’s.  

It’s important to understand appraisers are also not 
looking at a property from any other professionals’ 
perspectives. This includes a real estate broker, construc-
tion accountant, insurance agent, home decorator or 
any other professional perspective. For market value, 
appraisers are attempting to emulate the perspective 
of the ‘usual’ buyer and seller interaction during a sale. 
This does not always agree with the local assessor’s, 
the developer’s or the specific seller perspectives. 

Appraiser’s Inspection is More than Just 
Collecting Physical Data Information
Inspecting and gathering subject property character-
istics is much more than just collecting physical data 
about a property. It’s not just assembling a property’s 
street address, age, square footage, bedroom count, 
bathroom count, and some common factual data. If 
that were the only kind of information needed, then 
much of the data could probably be done without the 
use of appraisers, and the hundreds of classes devel-
oped for training appraisers would be unnecessary.

Identifying the physical characteristics is only part 
of the collection process. The other part of the process 
is analyzing those characteristics and determining 
value-related opinions including age/condition analysis, 
economic life analysis, depreciation, functional utility 
analysis, highest and best use analysis and being able to 
apply this data to all three approaches to value, such as 
comparative analysis both qualitative and quantitative.  

The appraiser’s knowledge relating to the physical 
characteristics of a subject property goes beyond just 
having factual information, it extends into the very 
core of the analytical study underlying the validity of 
the analysis and credibility of the results of the ap-
praisal itself. It takes a specialized appraiser mindset 
to recognize deferred maintenance, functional inutility, 
external obsolescence and other related positive and 
negative influences relating to a property which may not 
be identified by any other professional or by any other 
means if not inspected by the appraiser him/herself.

These subject property-related conclusions are im-
portant to keep in mind by anyone who may consider 

B y  M icheal       R .  L ohmeier       ,  M M A O ( 4 ) ,  P P E , 
M A I ,  S R A ,  F A S A ,  R E S 
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substituting appraiser-involvement with an outside or 
other source involvement of data or opinion/conclusions. 
Can it be done? Certainly it can in some cases. But 
every client and intended user needs to understand they 
inherently shoulder an increasing risk as they substitute 
an appraiser’s involvement with that of someone else.

Inspection is Part of Scope of Work Exercise
There is a misconception that the appraiser must inspect, 
even to some varying degree, every property he/she 
appraises. However, this is not true. In fact, the Uniform 
Standards of Professional Appraisal Practice (USPAP) 
requires the appraiser to disclose in its Certification 
whether the appraiser did or did not inspect the property. 
This disclosure is required because it is inherently 
evident that there are times when the information 
gathered about the subject property may be from other 
sources deemed reliable by the appraiser. Although 
the client is the one who initiates the condition for 
not inspecting the property, ultimately the appraiser 
shoulders the final decision-making, as the assignment 
results of the appraisal must still be credible.  

This appraiser-related decision-making process is a 
part of the appraiser’s scope of work exercise. 
Scope of work is defined as “the type 
and extent of research analysis in 
an appraisal or appraisal review 
assignment.”1  This includes 
the extent to which the 
property is inspected, 
if even at all. 
Relying on 
others, or 
any 

resource information, about the subject property 
as part of this process is an inherent part of an 
appraiser’s scope of work decision-making process. 
The appraiser’s decision is driven by the appraisal 
assignment’s type and definition of value and the 
intended use of the appraisal. The appraiser’s decision 
is also combined with the availability and reliability 
of the subject property’s data from the other source.   

There may be assignments where the appraiser deter-
mines the information is not reliable and the assignment 
results will not be credible. In these instances the appraiser 
has three choices: (1) go back to its client and have the 
scope of work expanded to include gathering additional 
information necessary to identify relevant information, 
such as performing an inspection to some degree; (2) use 
of an Extraordinary Assumption for any related uncer-
tainties (and fulfill USPAP disclosure requirements in the 
appraisal report); or (3) withdraw from the assignment.

Relying On Other Source(s)
Traditionally the subject property 
has been inspected, to some 
varying degree, by the 
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appraiser with information collected 
directly. The inspection has been done 
by either an interior and exterior 
inspection of the property or an ex-
terior inspection with a combination 
of other sources of information.

Increasingly, appraisers are being 
asked to limit their involvement with 
the subject property further and are 
provided with subject property infor-
mation gathered from other sources. 
This information may include: 
•	 Property inspection reports 

prepared by real estate agents

•	 Home inspection reports 
from home inspectors

•	 Plans and specifications

•	 Public records, such as assess-
ment, building, clerk, and other 
municipality-related records

•	 Engineering reports

•	 MLS records

•	 Photographs (interior and exterior)

•	 Prior appraisal reports

Recently, a new direction by some clients has oc-
curred where they are providing inspection reports 
to appraisers, prepared by non-appraisers. These 
are commonly referred to as Hybrid Appraisals. 
The question I’m being asked today is … 

“When the information is from other sources or 
non-appraisers, what is my responsibility as the 
signing appraiser on an appraisal report?”

My response is pretty simple, straight-forward 
and reverts back to what we have been doing in the 
past. This is simply an outside source of informa-
tion of what might be relevant information pertain-
ing to the subject property.  Some of which might 
be (1) factual data and some of which might be 
(2) information based on someone’s opinions.  

The reason I differentiate between factual data versus 
opinions is if it is simply factual data then it's important 
to note that professional assistance has not technically 
been provided to the appraiser.  Factual data does not 
require professional expertise; it is merely collecting 
data about the property, such as site size, building size, 

chronological age, bedroom count, etc.  
In many instances relying on factual data 
from others may not require the use of 
an extraordinary assumption.  However, 
when the appraiser is relying on opinions 
regarding the property itself, such as 
the opinions about the functional utility 
of the subject floor plan, the condition 
of the property, existence of deferred 
maintenance, or other opinions about 
the property which the appraiser is 
the valuation expert in determining, 
and after analyzing the property, then 
this is professional assistance.  These 
opinions will require the appraiser's 
judgment as to their uncertainty relat-
ing to being true, which may often lead 
the appraiser to use and disclose the 
use of an extraordinary assumption(s).

In a routine appraisal assignment, if 
professional assistance was provided by 
another appraiser, the other appraiser’s 
name and the extent of the assistance 
would be required in the Certification 
in the report. But the Certification 

disclosure requirement only applies to appraisers; it does 
not apply to non-appraisers. Although it is not required to 
disclose the non-appraisers it has been found helpful by 
many appraisers to continue to disclose within the report 
the source of the information provided since that informa-
tion was relevant. This is similar to disclosing the scope of 
work performed and carrying through with detailing the 
extent of the research conducted in gathering relevant in-
formation of a physical nature about the subject property.  

If the appraiser does not do the inspection on the 
subject property the appraiser is required to have a rea-
sonable basis to verify that the information provided by 
others is credible. Per USPAP, the appraiser who signs the 
appraisal report’s Certification accepts full responsibil-
ity for the work. Therefore the information about the 
subject property, its relevance and accuracy are critical.  

Extraordinary Assumptions
An extraordinary assumption is “an assignment-specific 
assumption as of the effective date regarding uncertain 
information used in an analysis which, if found to be 
false, could alter the appraiser’s opinion or conclusions.”     

The least rigorous example of an appraiser’s physical 

Inspecting 
a subject 

property by
an appraiser 

is not the 
same as 
a home 

inspector. 
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inspection would be to not inspect the subject property at all and 
to gather or have all information provided by another source(s). 
This type of inspection provides the greatest opportunity of 
potential risk to the client but is one the client has decided to 
accept when it established the assignment at the onset with the 
appraiser. The appraiser still has the responsibility to determine 
whether the information is acceptable, or sufficient, to enable 
him/her to develop a credible assignment result. If an inspec-
tion is necessary, to some degree, then the appraiser needs to 
look to my earlier three options, and may require the use of an 
extraordinary assumption.  This may also include providing the 
appraiser with opinions about the property itself, such as condi-
tion, utility and deferred maintenance, which may also require the 
use of an extraordinary assumption relating to these opinions.

The most rigorous example of an appraiser’s inspection would 
be to inspect the interior and exterior of the subject property 
personally, taking measurements of the exterior, viewing all the 
rooms of the inside. This type of inspection provides the least 
opportunity of potential risk to the client. From this example, 
the appraiser may determine opinions from its own analysis. 
This type of scope of work may involve the greatest certainty, 
and not require the use of any extraordinary assumption(s).

Between the least and most rigorous examples there are 
numerous types of services appraisers can provide in between 
and still produce credible assignment results every time. Even 
with the least rigorous examples, where information about 
the subject property is provided from a different source there 
are assignments that can be provided with credible results, 
serve clients’ needs and meet USPAP-related requirements.  

Conclusion Caveat
As all appraisal assignments will continue to change over time, so 
will our practices. There are a few practices you could consider im-
plementing to maintain good quality performances when relying 
on information provided by others. You may consider addressing 
with your client your own verification process of the information 
using public records and multiple listing services and/or any other 
tools you may have available. These verification resources would 
then be disclosed in your report and demonstrate the added due 
diligence you provided in the assignment. This provides you great 
assurances in your decision-making as well as to your client.  

Micheal R. Lohmeier, MMAO(4), PPE, MAI, SRA, FASA, RES is the City Assessor for the City of 
Novi. He has authored and taught on subjects involving valuation and property taxation and 
is available for further comment at mlohmeier@cityofnovi.org  for any additional questions.  

1	 The Appraisal Foundation, Uniform Standards of Professional 

Appraisal Practice (USPAP), Washington, D.C., 2018-19

www.greenstonefcs.com

Find 
your 
escape.
No matter where your passion for Michigan 
takes you, GreenStone can help you get 
there. We’re experts in financing homes off 
the beaten path and properties of any size.

Contact your local branch to learn more 
how we can assist your clients with their 
lending needs.

800-444-3276
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As is typically the case, the parties in this lawsuit had 
different versions of the facts. What follows is Bain’s ver-
sion which has been chosen for two reasons: first, because 
it is apparently this version of the facts that the jury 
found most persuasive and second, because this version 
provides a good reminder of how things can go wrong.

The closing on the Bain’s purchase of the home was 
scheduled for Tuesday, March 1, 2016. On Tuesday, 
February 23rd, Continental Title sent the HUD-1 docu-
ment and wiring instructions to Sylvia so that Sylvia could 
forward that information on to Bain. Sylvia never received 
the email that Continental Title actually sent. The email 
from Continental Title to Sylvia was hacked, and the 
wire instructions were changed. The hacker created an 
email address that was close to that of the Continental 
Title employee and emailed the falsified wire instructions 
to Sylvia. Sylvia did not notice that the email address 
allegedly from the Continental Title employee was not 
exactly correct (i.e., brendawi@ctItle vs brendawi@ctLtle).

Sylvia forwarded the HUD-1 docu-
ment and the fraudulent wire instructions to 
Bain attached to the following email: 

Jerry, see attached. Once the wire is sent kindly forward  
me a copy of the confirmation slip for my f ile.

Thank you.
Kathy Sylvia
Platinum Realty

Bain then forwarded the fraudulent wire in-
structions to his bank, First National Bank 
of Omaha, Inc. (“First National”).

Sylvia did not review the wire instructions before 
she forwarded them on to Bain. Had she done so, she 
might have questioned why the funds to be deposited 
with a title company in Kansas City were to be sent 
to a bank account in New York. Moreover, 40 minutes 
after receiving the fraudulent wire instructions, Sylvia 
received a second email from Continental Title contain-
ing the correct wire instructions, but she never compared 
the two, never asked Continental Title why she had 
received two emails with wire instructions and never 
forwarded the second set of wire instructions to Bain.

The next day after receiving the wire instructions, Bain 
received an email from Sylvia stating that Continental 
Title was requiring that the funds be deposited with 
the title company 48 hours before closing. Bain called 
Sylvia and confirmed this requirement via telephone. 
Bain then contacted First National and arranged for 
the wire to occur on or before Friday, February 26th.

The sale closed on Tuesday, March 1st. After Bain 
signed all of the closing documents, he learned that 
Continental Title had never received the funds. It was 
at that point that the participants discovered that the 
wire instructions Bain had provided to First National 
had been fraudulent. Bain’s money was never recovered.

Bain sued Continental Title, First National, Sylvia and 
Platinum Realty. In their filings with the court, Bain’s law-
yers emphasized the following facts that were uncovered 
during discovery. Sylvia had regularly used her personal 
unsecure email address in her business dealings. Her 
broker, Platinum Realty, had no policy or procedure that 
required Sylvia to use the broker’s email account that was 
more secure and less susceptible to being hacked by a third 
party. After the fraudulent transfer was discovered, Sylvia 
told Bain that she had not reviewed the wire instructions 
before forwarding them to him and that had she done so, 
she would have recognized that they were fraudulent.

Both Continental Title and First National settled 
with Bain before trial. The only remaining defendants at 
trial were Sylvia and Platinum Realty. While Bain had 
originally argued that Sylvia was responsible because 
she had breached her fiduciary duties, this argument 
was abandoned prior to trial. Presumably, Bain’s at-
torneys recognized that as a listing agent, Sylvia owed 
no fiduciary duties to Bain who was the buyer.

The one remaining question at trial was fairly 
straightforward – i.e., had Sylvia made a negligent 
misrepresentation? In other words, by forwarding the 
fraudulent wire instructions to Bain, had Sylvia repre-
sented that those were the wire instructions that Bain 
should use, and if so, was it reasonable for Bain to rely 
on this representation? The judge determined that these 
were factual questions that a jury must decide. The jury 
found Sylvia and Platinum Realty to be 85% responsible 

Last year, a federal court in Kansas considered the question of whether a real estate 
licensee may be responsible for a buyer’s funds lost in a wire fraud scam. In that case, 
Jerry Bain (“Bain”) had agreed to purchase a home in Kansas City for $197,622 cash. 
The home had been listed by Kathryn Sylvia (“Sylvia”), an agent with Platinum 
Realty, LLC (“Platinum Realty”). Bain did not have a buyer’s agent. Continental 
Title Company (“Continental Title”) was asked to handle the closing.
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for Bain’s losses. The court entered a judgment against both 
Sylvia and Platinum Realty in the amount of $167,129. 

We have all learned quite a bit about wire fraud 
since the 2016 events that led to this lawsuit. It 
is also true that this case would not necessar-
ily have come out the same way under Michigan law. 
Nonetheless, there are a few lessons to be learned.

First and foremost, when it comes to the exchange of wire 
instructions, real estate licensees should not insert themselves 
in the process. Wire instructions should be sent directly 
from the title company to the buyer. There is absolutely no 
reason for a real estate broker to have this information.

Second, real estate licensees should not use unsecure email 
accounts to transact business. If a broker has hired experts 
to try to secure its business email accounts 
from hackers, obviously this will not protect 
agents who use their own unsecured personal 
email accounts for transacting business.

Third, clients and customers should be 
told that if they receive an email containing 
wire transfer instructions, regardless of who 
the sender appears to be, they should not 
respond to the email. Instead, the recipient should 
call the title company and/or lender immediately us-
ing previously known contact information and NOT 
information provided in the email to verify the 
wire transfer instructions prior to sending funds.

Fourth, when replying to emails about scheduled 
closings or other transaction details, licensees should 
get in the habit of using “Forward” and the addresses 
from their own address books rather than using “Reply” 
or “Reply All.” Like the scammer who passed himself 
off as the title company employee in this case, criminals 
will set up email addresses that look very close to the 
addresses of the parties to a particular transaction.

Fifth, agents should be suspicious of anyone who 
suggests that funds should be wired prior to the 
closing date. Funds are almost always wired on the 
actual day of closing. Criminals want the funds 
wired prior to closing so that they have more time to 
withdraw the funds before the fraud is discovered.

Finally, remember that MR has put together a 
Wire Fraud Notice for Realtors® to provide to their 
clients and customers. It is available in the Michigan 
Realtors® law library, entitled “Wire Fraud Notice 
to Clients.” In the Bain lawsuit, as well as in other 
similar lawsuits across the country, the victims of wire fraud 
have emphasized the fact that while the real estate licens-
ees involved in the transaction had been well aware of 
instances of wire fraud around the country, they had not 
warned the parties to the transaction of such a possibility. 
Realtors® are encouraged to adopt a policy whereby they 
provide the Wire Fraud Notice at the time their client 
signs the listing contract or buyer’s agency contract. 

Realtors® are 
encouraged 

to adopt a policy 
whereby they 

provide the 
Wire Fraud 

Notice  
at the time their 

client signs the listing 
contract or buyer’s 

agency contract.
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2019 Officers & Directors

The Michigan Realtors® 2019 board of directors is made up of 14 district directors (see next page) and six other representatives, which are listed below. 
District directors are elected during the One Realtor®, One Vote Online Election, which takes place every fall.

Appointed Directors:

Board of Directors

Officers
President: Matt Davis, Battle Creek Area 
Matt Davis, GRI, grew up in Historic Marshall Michigan graduating from Marshall High School in 1988 and subsequently a BS degree from Miami University in 
Oxford, OH in 1992. Matt, is a second-generation REALTOR® and Broker with Rosemary Davis REALTORS® in Marshall and has been active in community and 
REALTOR® association service throughout his 21-year career. He has served 15 years on the BCAAR Board of Directors including 2 stints as President, was BCAAR’s 
REALTOR® of the Year in 2004, 2007 and 2015. In 2015 Matt was recognized as Michigan REALTORS®, REALTOR® of the Year as well. Matt has served the Michigan 
REALTORS® as Treasurer, President-Elect and as a member of; Public Policy Committee (Past Chair), Board of Directors District 7 Director, RPAC Trustees (Past 
Chair), Convention Committee, Budget Finance Committee, numerous task forces and was the proud recipient of the Michigan REALTORS® REALTOR® Active in 
Politics (RAP) Award in 2005. In 2012, Matt was appointed by Michigan Governor Rick Snyder as a professional member of the State Board of Real Estate Brokers 
and Salespersons. He was re-appointed in 2016 and is the current Chairperson of that licensing board. Nationally, Matt was appointed as the Michigan RPMIC 
(REALTOR® Party Member Involvement Committee for NAR from 2006-2018, serving as a “whip” for Michigan’s 16 Federal Political Coordinators (FPC’s) as well as 
coordinating NAR grassroots activity in Michigan. He is the current FPC for Congressman Tim Walberg (MI-7), and was FPC for former Congressman Joe Schwarz 
(MI-7) in a prior term.  Matt has also served on the NAR Grassroots Strategic Plan workgroup and the NAR Public Policy Coordinating Committee. Married to Leigh 
for 16 years, he has 2 daughters at home, Kendall (15) and Madelyn (12). Matt enjoys Contemporary Christian music, singing, shooting, fine dining, and spending 
time with his family.

President-Elect: Maureen Francis, Greater Metropolitan 
In 1992, Maureen Francis left the United States to work as a business advisor in the first group of US Peace Corps volunteers to serve in the former Soviet Union. 
After nearly a decade in advertising and management consulting in Ukraine, Maureen found a new calling: residential real estate sales in Birmingham, Michigan. 
Maureen and her husband, Dmitry Koublitsky, have helped home buyers and sellers share their love for all that Metro Detroit offers since 2001. Maureen was 
President of the Greater Metropolitan Association of REALTORS® in 2014 and was honored as REALTOR® of the Year in 2015. She’s served on the Realcomp Share-
holders Committee and numerous committees at the local, state and national level. Maureen is a graduate of NAR’s Leadership Academy and an RPAC Golden R 
President’s Circle investor.

Treasurer: E’toile Libbett, Greater Metropolitan 
Etoile’s (pronounced A-twal) thirty-two years of full-time real estate consulting and training has given her experience in everything from buyer agency, first -time 
buyers, multifamily housing, relocation, short sales to condos and new construction. Because she believes in trying to make a positive impact anywhere she can, 
she is an active member of the Greater Metropolitan Association of REALTORS®, the Grosse Pointe Board of REALTORS® and the Detroit Association of REALTORS®, 
as well as, a past President of the Detroit Association and the Greater Kalamazoo Association. E’toile also serves on the Board of Directors of Michigan REALTORS® 
and has chaired and served on many committees and task forces. She is currently the Treasurer – elect for Michigan REALTORS®. E’toile has also chaired the 
following committees at the National Association of REALTORS® (NAR): Housing Opportunity Advisory Subcommittee, Board Leadership Forum, Medium Board 
Sub forum, the Equal Opportunity/Cultural Diversity committee and the Equal Opportunity-Cultural Diversity forum. While chairing the Cultural Diversity Com-
mittee, the strategic plan for minority outreach was developed, along with, the original “At Home with Diversity” course. She has served on the following NAR 
committees: Strategic Planning, Public Policy Coordinating Committee, Federal Housing Policy, Issues Mobilization Committee and numerous working groups 
and forums and has been a Federal Political Coordinator to former Congresswoman Carolyn Cheeks Kilpatrick, former Congressman Hansen Clark and currently 
Congresswoman Brenda Lawrence. Currently she is a member of the Housing Opportunity Committee. Dr. Libbett is a strong advocate for Fair Housing and Equal 
Opportunity. She is a Fair Housing and Diversity instructor and a pass board member of the Metropolitan Detroit Fair Housing Center. In 2003, E’toile received an 
award from the Fair Housing Center of Southwest Michigan, having helped to establish that organization. In 2005, she received the Fair Housing Leadership award 
from the Metropolitan Detroit Fair Housing Center. E’toile believes in community service and serves on the Southfield Nonprofit Housing Board and as the precinct 
delegate for the 12th district. Dr. Libbett’s alma mater is Howard University, were she received a B.S. and D.D.S. degrees. E’toile is a veteran of the United States 
Army. She is an active member of Delta Sigma Theta Sorority, Inc., a national service sorority. She is married to Dave Libbett, III.
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Kamal Cheeks
District 14

Expires in 2020

Shelley Schoenherr
District 10

Expires in 2019

Jamie Iodice
District 11

Expires in 2020

Sandi Smith
District 12

Expires in 2019

Reggie Fluker
District 13

Expires in 2019

Jane Lowell
District 9

Expires in 2020

Marianne McCreary
District 8

Expires in 2019

Christopher Germain
District 1

Expires in 2020

Sue Shangle
District 5

Expires in 2019

Natalie Rowe
District 6

Expires in 2020

Michael L. Bass
District 3

Expires in 2019

Michelle Teitsma
District 2

Expires in 2019

Rick Loose
District 4

Expires in 2020

Mark Baker
District 7

Expires in 2019

2019 District Representatives
District representatives serve as liaisons between the Michigan Realtors® and local associations in their region.

Michigan’s 14 Congressional Districts

WWW.MIREALTORS.COM    15    



16    MICHIGANREALTOR®    JANUARY 2019

INVESTORS AS OF 12.11.182018 RPAC Major Investor Tribute
RPAC HALL OF FAME

Mark Baker
Lenawee County

Robert Campau
Michigan Realtors®

Dan Coffey
Southwestern Michigan

Pat Combs
Greater Regional Alliance

Chris Courtney
Greater Metropolitan

Chris Dean
Greater Lansing

Ted Edginton
Greater Metropolitan

Dan Elsea
Greater Metropolitan

Rick Reardon
Jackson Area

Gary J. Reggish
Greater Metropolitan

Cathy  Sherman Bittrick
Greater Regional Alliance

Teri Spiro
Greater Metropolitan

Bob Taylor
Grosse Pointe

Furhad Waquad
Greater Metropolitan

Dale Zahn
West Michigan Lakeshore

Stu Elsea
Greater Metropolitan

Beth Foley
West Michigan Lakeshore

Yoshiko Fujimori
Greater Metropolitan

Sara Lipnitz
Greater Metropolitan

John McArdle
Greater Metropolitan

Gordon McCann
Greater Metropolitan

Michel Metzner
Greater Regional Alliance 

Nanci Rands
Greater Metropolitan

PLATINUM R

John North
Greater Metropolitan 

Teri Spiro
Greater Metropolitan 

Dale Zahn
West Michigan Lakeshore

GOLDEN R

Mark Baker
Lenawee County

Melissa Botsford
Greater Metropolitan

Robert Campau
Michigan Realtors®

Pat Combs
Greater Regional Alliance

Matt Davis
Battle Creek Area

Debbie  DeAngelo 
Greater Metropolitan

Ryan Eashoo
East Central

Dan Elsea
Greater Metropolitan

Beth Foley
West Michigan Lakeshore

Maureen Francis
Greater Metropolitan

Sara Lipnitz
Greater Metropolitan

George Lucas
Southwestern Michigan

John McArdle
Greater Metropolitan

Gordon McCann
Greater Metropolitan

John Meesseman
Greater Metropolitan

Michel Metzner
Greater Regional Alliance

John Meyer
Greater Regional Alliance

Bill Milliken
Commercial Board

Gary J. Reggish
Greater Metropolitan

Natalie Rowe
Greater Kalamazoo

Johnna Struck
Greater Metropolitan

Brenda Lee Szlachta
Greater Metropolitan

Bob Taylor
Grosse Pointe

Furhad Waquad
Greater Metropolitan

Debbie  Zalewski 
Greater Metropolitan
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Gold, Silver, and Century Circle Investors can be viewed by visiting mirealtors.com/advocacy-initiatives
This tribute is intended for viewing only by members. This is not a public solicitation.

NAR PRESIDENT’S CIRCLE
Mark Baker

Lenawee County 
Melissa Botsford

Greater Metropolitan 
Robert Campau
Michigan Realtors®

Maureen Culp
Southwestern Michigan 

Heather Davis
West Michigan Lakeshore 

Chris Dean
Greater Lansing 

Debbie DeAngelo
 Greater Metropolitan 

Ryan Eashoo
 East Central 
Dan Elsea

Greater Metropolitan 
Debra Floor

Southwestern Michigan 
Beth Foley

West Michigan Lakeshore 
Maureen Francis

Greater Metropolitan 
Karen Greenwood
Greater Metropolitan 

Carol Griffith
Livingston County 

Jamie Iodice
Greater Metropolitan 

Tammy Kerr
West Michigan Lakeshore 

Sara Lipnitz
Greater Metropolitan 

George Lucas
Southwestern Michigan 

Rodney Martin
Jackson Area 

John McArdle
Greater Metropolitan 

Gordon McCann
Greater Metropolitan 
John Meesseman
Greater Metropolitan 

Michel Metzner
Greater Regional Alliance

William Milliken
Commercial Board
Alex Milshteyn

Ann Arbor Area Board
Rick Reardon

Jackson Area 

Gary J. Reggish
Greater Metropolitan 
Anthony Schippa

Greater Metropolitan 
Theresa Shrader

Greater Metropolitan 
Teri Spiro

Greater Metropolitan 
Johnna Struck

Greater Metropolitan 
Brenda Szlachta

Greater Metropolitan 
Robert Taylor

Grosse Pointe Board
Furhad Waquad

Greater Metropolitan 
Rebecca Williamson

Greater Metropolitan 
Jeff Young

West Michigan Lakeshore 
Dale Zahn

West Michigan Lakeshore 
Debbie Zalewski

Greater Metropolitan 

Thank You Corporate Investors!
Golden R

Commercial Alliance of Realtors®

Greater Regional Alliance of Realtors®

Real Estate Information Systems of 
Southwestern Michigan

Traverse Area Association of Realtors®

Crystal R
Ann Arbor Area Board of Realtors®

Commercial Board of Realtors®

Greater Kalamazoo Association of Realtors®

Jackson Area Association of Realtors®

Mason Oceana Manistee Board of Realtors®

Sterling R

East Central Association of Realtors®

Lenawee County Association of Realtors®

Mason Oceana Manistee Board of Realtors®

Michigan Realtors® Association Executives Council

Monroe County Association of Realtors®

WCR Bloomfield Birmingham

WCR I-275 Corridor Chapter

WCR Lake Pointe Chapter

WCR Lakeshore Chapter

WCR Rochester Chapter

West Central Association of Realtors®

CRYSTAL R

Al Block
Greater Metropolitan 

Luke Bouman
West Michigan Lakeshore

Brenda Brosnan
Greater Metropolitan

Molly Buttleman
Traverse Area 

Randy Caltrider
Greater Lansing

Kathy Coon
Greater Metropolitan

James Cristbrook
Greater Metropolitan

Maureen Culp
Southwestern Michigan 

Heather Davis
West Michigan Lakeshore

Chris Dean
Greater Lansing

Eric Dean
Greater Lansing

Ashley Dietch-Schaefer
Greater Regional Alliance

Debra Floor
Southwestern Michigan

Carol Genzink
West Michigan Lakeshore 

Karen Greenwood
Greater Metropolitan

Steve Grilley
West Michigan Lakeshore

Lucas Howard
Greater Regional Alliance

Shawn Huston
Water Wonderland

Jamie Iodice
Greater Metropolitan

Dan Jaqua
Greater Kalamazoo

Alan Jeffries
Southwestern Michigan 

Tammy Kerr
West Michigan Lakeshore

Constance LaBarge-Thomas
Greater Metropolitan 

Todd Lands
Ann Arbor

Meagan Luce
Traverse Area

Rodney Martin
Jackson Area

Mark Oegema
West Michigan Lakeshore

Ryan Ogle
Greater Regional Alliance

Dee Dee Ohara Blizard
Greater Metropolitan

Jeffrey Packer
Greater Metropolitan

Brad Platt
Traverse Area

Kevin Polakovich
Greater Regional Alliance

Robin Pompey
Greater Kalamazoo

Kim Pontius
Traverse Area

Rick Reardon
Jackson Area 

Frank Rhames
Lenawee County

Tom Rich
Greater Regional Alliance

Gary Scheitler
Traverse Area

Mike Schmidt
Greater Regional Alliance

Kellie Sergent
Traverse Area 

Todd Taliaferro
Greater Metropolitan

Rachael  Veldkamp
Greater Regional Alliance

Steve Volkers
Greater Regional Alliance

Katie Weaver
Greater Metropolitan 

Rebecca Williamson
Greater Metropolitan

Kathleen Wilson
Greater Metropolitan

Jerry Yatooma
Greater Metropolitan 

Jeff Young
West Michigan Lakeshore
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STERLING R

 Tammy Anders
Southwestern Michigan 

Tim Anders
Greater Regional Alliance 

Linda Andrew
Monroe Down River

Ryan Arnt
Southwestern Michigan 

Michael Balsitis
Greater Regional Alliance 

Judy Barker
Grosse Pointe 

Steve Barnum
Greater Regional Alliance 

Pam Bartling
Greater Metropolitan 

Nicole Bartolomucci
Livingston 

Michael Bass
Greater Regional Alliance 

Doug Beiswanger
Jackson Area 

Lori Bennett
Southwestern Michigan 

Andrew Boehm
West Michigan Lakeshore 

Lisa Boehm
Livingston 

Nathan Boji
Greater Metropolitan 

Mark Brace
Greater Regional Alliance 

Judy Brasseur
Greater Regional Alliance 

Kathy Broock Ballard
Livingston County 

Dennis Bronson
Greater Kalamazoo 

Chad Brown
Traverse Area 

Jeannette Brownson
West Michigan Lakeshore 

Todd Buckley
Livingston 

Rob Buelow
West Michigan Lakeshore 

Paul Bunce
Greater Regional Alliance 

Kimberly Gibbs
Jackson Area 

Jeanee Gilson
Lenawee County 

Lisa Gonzalez
West Michigan Lakeshore 

Michelle Gordon
Greater Regional Alliance 

Jamie Grace
Traverse Area 

Carol Griffith
Livingston

Harry Griffith
Livingston 

Scott Griffith
Livingston 

Mark Hagan
Traverse Area 

Barb Hampton
Eastern Upper Peninsula 

Lawrence Henney
Greater Metropolitan 

Tracey Hernly
Greater Lansing 

Matt Dakoske
Traverse Area 

Lisa Damron
Battle Creek Area 

Tom Darger
Midland 

Emily Day
Greater Metropolitan  

Suzzette Deaux
Greater Kalamazoo 

Jay DeBruyn
Southwestern Michigan 

Ida DeGiuli
Monroe Down River

Renee DeKroub
Livingston 

James Dewling
Livingston 

Julie Diaz
Greater Metropolitan 

Mark Duncan
Bay County 

Kimberly Dunham
Greater Lansing 

Rich Jones
West Michigan Lakeshore 

Terrie Junkin
North Oakland 

Michele Kaiser
Southwestern Michigan 

Tim Katerberg
Greater Regional Alliance 

Robert Kaufman
Southwestern Michigan 

Nicole Kayser
West Michigan Lakeshore 

Kris Keegstra
Greater Regional Alliance 

Jim King
Greater Regional Alliance 

Doug Klaasen
West Michigan Lakeshore 

David Klaft
Grosse Pointe 

Aris Knitter
West Michigan Lakeshore 

Laurie Koelling
Greater Lansing 

Jeff Burke
Greater Lansing 

Laurie Bush 
Bay County 

Kathy Byerly
Jackson Area 

Kate Bylsma
Greater Regional Alliance 

Patricia Caston
Greater Regional Alliance 

Mike Childress
Greater Regional Alliance 

Dan Coffey
Southwestern Michigan

Carolyn Collins
Traverse Area 

Michael Conn
East Central 

Michael Courtright
Greater Regional Alliance 

Tom Cronkright
Greater Regional Alliance

Debbie Crownover
Jackson Area 

Kevin Higgins
Greater Metropolitan 

Matt Hodges
Traverse Area 

Pete Holoway
Greater Lansing 

Cathy Hoppough
Greater Regional Alliance 

Scott Hudkins
Monroe County 

Karla Huitsing
Greater Regional Alliance 

Angela Hyde
West Michigan Lakeshore 

David Jackson
Greater Regional Alliance 

Lorraine James
Greater Metropolitan 

Beccy Janis
Traverse Area 

Ronald Jasgur
Greater Metropolitan 

Alex Jeffries
Greater Kalamazoo 

Randy Dye
Traverse Area 

Ron Ellison
Jackson Area 

Jim Fase
Greater Regional Alliance 

Steve Fase
Greater Regional Alliance 

Gerald Feenstra
Greater Regional Alliance 

Kathie Feldpausch
Michigan Realtors® 

Sam Flamont
Traverse Area

Aaron Fox
Greater Lansing 

Terence Frewen
Greater Lansing 

Anne Gain
Southwestern Michigan 

Leonard Gallo
Greater Metropolitan 

Loren Gerber
Southwestern Michigan 

Stacey Koziol
West Michigan Lakeshore 

Alicia Kramer
West Michigan Lakeshore  

Jack Lane
Traverse Area 

Benjamin Latocki
Jackson Area

Patty Lauten
Southwestern Michigan

James Littlepage
Greater Metropolitan 

Vickey Livernois
Greater Metropolitan 

Richard Loose
Midland 

Jane Lowell
Greater Metropolitan 

Robert Mack
Commercial Board 

Murdo MacLeod
Livingston 

Rachel Major
Greater Regional Alliance 

Renee Malburg
Mason Oceana Manistee 

Mary Mapes
Greater Regional Alliance 

Mark Marker
Livingston County 

Leanne Marlow 
Easter Upper Peninsula

Kate Maryon
West Michigan Lakeshore 

Josh May
Greater Regional Alliance 

Ursel Mayo
Grosse Pointe 

Julie McKee
Greater Metropolitan 

Shane McKenzine
Livingston County 

David Melvin
Greater Regional Alliance 

Greg Miller
Greater Kalamazoo  

Alex Milshteyn 
Ann Arbor Area
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Marsha Minervini
Traverse Area 

Lynne Moon
Traverse Area 

Lisa Moore
Monroe County 

Al Morehart
Battle Creek Area 

Patti Mullen
Greater Metropolitan 

Gordon Naumoff
West Michigan Lakeshore 

Josh Nawrot
Greater Regional Alliance 

Ingrid Nelson
Greater Regional Alliance 

E’toile O’Rear-Libbett
Greater Metropolitan 

Adam Paarlberg
Greater Regional Alliance 

Tom Paarlberg
Greater Regional Alliance 

James Parsons III
Central Michigan 

Bartley Patterson
Greater Metropolitan 

Dennis Pearsall
Traverse Area 

Linda Pell
Greater Regional Alliance 

Rebecca Perkins
West Michigan Lakeshore 

Walter Perschbacher
Greater Regional Alliance 

Ann Porter
Traverse Area 

Rick Stein
Traverse Area 

Lori Stephan
Water Wonderland 

Sam Sterk
Greater Regional Alliance 

Jimmy Stevens
Greater Metropolitan 

Belle Stier
Jackson Area 

Steve Stockton
North Oakland County 

Bob Struck
Greater Metropolitan 

Dale Stuckey
Greater Regional Alliance 

Amy Sweet
Greater Lansing 

Dave Ruwe
West Michigan Lakeshore 

Kim Ryan
West Michigan Lakeshore 

Wendy Ryder
West Michigan Lakeshore 

Robert Schautz
Greater Regional Alliance 

David Scheid
Greater Regional Alliance 

Tom Schindler
Jackson Area 

Tony Schippa
Greater Metropolitan 

Cheryl Schlehuber
Water Wonderland 

Jasen Schrock
West Michigan Lakeshore 

Mark VanDusen
Southwestern Michigan 

Sue Voltz
Traverse Area 

Carrie Vos
Greater Regional Alliance 

Gary Walter
MICHRIC 

Brad Ward
Michigan Realtors® 

Meghan Webber
Greater Lansing 

Mark Webberly
Greater Metropolitan 

Terry Westbrook
Greater Regional Alliance 

Brian Westrin
Michigan Realtors® 

Tanya Powell-May
Greater Regional Alliance 

Tom Renkert
Ann Arbor Area 

Julie Rietberg
Greater Regional Alliance 

Matt Robertson
Greater Lansing 

John Rockey
Jackson Area 

Julie Rockwell
Greater Regional Alliance 

Eric Ropp
Jackson Area 

Mike Rundhaug
Greater Regional Alliance 

Leslie Ruppel
Greater Regional Alliance 

Gene Szpeninski
Greater Regional Alliance  

Nora Tan
West Michigan Lakeshore 

Mary Teitsma
West Michigan Lakeshore 

Michelle Teitsma
West Michigan Lakeshore 

Wayne Toteff
Traverse Area 

Jessica Tucker
Greater Regional Alliance 

Carl Vagnetti
Livingston 

Dominic Vagnetti
Livingston 

Michael VanderWoude
Greater Regional Alliance 

Kristine Shacklette
Traverse Area

Cathy Sherman Bittrick
Greater Regional Alliance 

Theresa Shrader
Greater Metropolitan 

Brooke Sines
Greater Regional Alliance 

Michael Smallegan
Greater Regional Alliance 

Jodi Smith
Greater Regional Alliance 

Rick Smith
Down River 

Amanda Soukup
Southwestern Michigan 

Christine Stapleton
Traverse Area 

Roger Weymouth
Greater Lansing 

Erna Whitmire
Greater Metropolitan 

David Wieland
Saginaw 

Carol Wight-Barrett
Southwestern Michigan  

Ron Williamson
Traverse Area 

Kevin Yoder
Greater Regional Alliance 

Jon Zickert
Traverse Area 

Pamela Zimmerlee
Livingston

Chair

  Gordon McCann
Greater Metropolitan

Vice-Chair

  Barbara Hampton
Eastern Upper Peninsula

 Judith Barker
Grosse Pointe

  Paul Brown
Greater Lansing

A. Michael Conn
East Central

  Allan Daniels
North Oakland 

Heather Davis
West Michigan Lakeshore

  Chris Dean
Greater Lansing

  Maureen Francis
Greater Metropolitan

  Charlie Hoats
Commercial Alliance

  Daniel Jaqua
Greater Kalamazoo

Benjamin Latocki
Jackson

  Sara Lipnitz
Greater Metropolitan

  Adam Paarlberg
Greater Regional Alliance

  James Parsons III
Central Michigan

  Gary J. Reggish
Greater Metropolitan

  Mary Rockwell
Northeastern Michigan

  Linda Shephard
Saginaw

  Rachael Veldkamp
Greater Regional Alliance

  Shari Veldman
Commercial Alliance

  Katie Weaver
Greater Metropolitan

  Debbie Zalewski
Greater Metropolitan

2018 RPAC 
Trustees

Thank you for your investment!



Marilyn Mayberry
   Associate Broker

33228 W. 12 Mile Road, Suite 150 
Farmington Hills, MI 48334 
CELL: 248.330.7381 | OFFICE: 248.476.1300
FAX: 248.213.6393 | TOLL FREE: 888.838.7361
Realestatetodayllc@gmail.com | www.realestatetodayonline.com
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BUSINESS & EVENTS

South East Michigan’s Premier  
Property Management Company Since 1989

248.366.8484 | northbloomfield.com

ENJOY YOUR WEEKENDS!
Let us take care of your rental properties so you can relax.

The Business & Events section provides a cost-effective way for members and service providers to advertise to over 32,000 
Realtors® across the state of Michigan. To have your business card sized ad (2” x 3.5”) featured in the next issue for only $200 
for Michigan Realtors® members and $250 for non-members, contact Joe Kras at 800.454.7842 or jkras@mirealtors.com.  

                                

                             
 

 
 

  www.zaksrealty.com 
  www.facebook.com/ZaksRealty 

 Call or Text 
  Nancy Zak – (906)364-5948 

  Tracy Amundson – (906)285-9851 
 Melody Hale – (915)315-3324 

 Referrals Welcome 

           ZAK’S  REALTY 
                  110 E Aurora St., Ironwood, MI 

                   Office (906)932-2688 
 

Servicing Western UP of Michigan and  Northern Wisconsin 
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Capitol Report
Legal Lines
Value Mindset

The Convention RecapRealtors Property Resource

more than 32,000
Realtors®!



Phone: 866.553.3003

Realcomp.MoveInMichigan.com |  www.MoveInMichigan.com

 www.facebook.com/realcompiimls  |   twitter.com/realcompmls

Every REALTOR® has a great responsibility to serve their clients to the best of their abilities. 
 
The new, app-driven SentriLock electronic Bluetooth-compatible lockbox system from Realcomp is an 
otherworldly newer tech tool dedicated to taking your talents to new heights and providing real-time 
data in a flash. 
 
Is it any wonder that nearly 16,000 REALTORS® statewide choose us as their MLS of choice? Let us show 
you how we can make a dynamic duo. 

To learn more about Realcomp’s overall offerings and how we can help you, request a copy of our 
Statement of Services document at http://bit.ly/statement-of-services. Your success is our success!

A Powerful Partnership




